ROLE OF RAC DISTRIBUTORS
AND DEALERS IN HCFCs




Role of Dealers

Dealers works as source of spread to the government
policies on ODSs

%

Capacity building of technicians on performance of new
tools, refrigerants and related equipment

%

Generate market and awareness for new low GWP
refrigerants, natural refrigerants and technologies

%
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Distributors and dealers educate the buyers to implement the
HCFCs phase-out activity and necessity of current situation
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Role of Dealers

Provide good technicians, dealers list and contact details

to HPMP Training Partners for technicians’ recruitment

roadmap of technicians fraining and equipment

Promote energy efficient RAC appliances with higher star
ratings. Not to promote sale of R-22 based appliances

|
)
Provide actual need of technicians to prepare the }
|
)
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During any kind of data collection provide the details of
refrigerant sales, technician data base etc.

|
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Role of Dealers

Continuous capacity building of his/her staff }
Arrange new spare/parts for upcoming fechnologies }
Understand different types of refrigerant and )
technologies from OEM or through arranged webinars )

Keep records of refrigerant sales
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Get organization registered with Ozone Cell
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Waich on
Counterfeit
Refrigerants

Distributors and dealers
should always be
cautious about the
inferior/adulterated
refrigerants and
provide information to
the concerned
authorities

promote the branded,
sealed and
authenticated
products to technicians




Linkage

. 0" « Distributors and
AT A M dealers must be a

-2 link in the supply

" . chain mechanism

of RAC refrigerants,
new technologies,
which leads to
HCFCs Phase out
and reduction in
emissions

PRoDuUCE — USE > en [ i § . Capacity building




Good Tools
and
Equipment

« Distributors and dealers
should promote good
tools and tackles to RAC
technicians

« Demonstrate the tools
and fackles

« Capacity building of
technicians on how the
good tools will give the
correct and speedy
results

« Experience sharing
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